INDUSTRIAL DISPERSAL THROUGH SALES TAX
INCENTIVES: AN INTER-REGIONAL PICTURE OF
MAHARASHTRA UPTO 1995*

P RAMESHAN

This paper aims at analyzing the inter-regional distribution of sales tax exemptia
and deferral benefits granted to industr ‘sts in Maharashtra during 1979-1995. The
incentives have been offered as a strategy - dispersal of industrial units into the leg
developed and undeveloped regions of the state. Sales tax incentives asj
supplementary measure for dispcrsal has been in vogue in Maharashtra since 1964,
when a package scheme of incentives was introduced to help industrialization of the
state in general and the backward regions in particular. (See Srinivasan, 1967; IDBL
1974; 1ICE, 1978; BCCI, 1981; GOM, 1984 for details). It was only in 1979 thg
sales tax incentives were transformed into a major dispersal tool when seven!
modifications were effected in their structure and the modus operandi (GOM, 1984,
GOM, 1982). That sales tax incentives emerged as an important government strategy
for industrial development becomes very evident when we find that the total amouy
of sales tax benefits sanctioned in the state across regions between 1979 and Mant
1995 amounted to a huge sum of Rs. 7,034 crore (Department of Sales Tax, GOM
Mumbai).

The information available in various recent government publications, howeve
seem to suggest that there was no dramatic improvement in industrial activities in the
backward regions of the state during the period mentioned above (GOM, 1993
Consequently, as late as in 1993, nearly 80 per cent of talukas, spread mostly acros
16 districts in the Vidarbha and Marathwada regions of the state, remained the leas
developed or undeveloped. At the same time, just five districts, lying in the Konka
and Western Maharashtra regions accounted for all the 29 fully or highly develope
talukas (roughly 9.3 per cent). Further, between 1979 and 1993, industri
development in several talukas in the backward districts declined from a higher lev
to a lower one. Thus, there are reasons to doubt the effectiveness of sales tax incentiv
as an industrial dispersal measurc in Maharashtra.

The major objective of this study, thercfore, is to focus on the efficacy or otherwi
of sales tax incentives as an effective dispersal measure in Maharashtra. This has bees
donc through an evaluation of (a) inter-regional distribution of sales tax exemplioas
and deferral benefits during 1979-1995; (b) spatial distortions in the accrual of sales
tax benefits to the disadvantage of the most backward districts; (c) the role of natur!

* This paper is based on a larger rescarch work. The author expresses his decp gratitude to Pt
A M Nadkarni and Prof V S Chitre for their enlightening comments and suggestions at variow
stages of the work.
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ssources as a factor supplementing the effect of sales tax incentives; and (d) changes
m the developmental grades of talukas across districts.

The data used in this study arc secondary, provided by the Sales Tax Department,
Government of Maharashtra, Mumbai. The period of analysis is 1979 to March 1995.
All monetary values appearing in the paper arc at current prices. The study has
employed only simple techniques of analysis such as percentages.

The analysis is presented below in the following format. The next section provides
s baief account of the major features of sales tax exemption and deferral benefits jn:
operation since 1979. The third section outlines the various advantages of sales tax
aemption and deferral benefits to enterprises. Inter-regional distribution of sales tax
weentives granted during 1979 to March 1995 has been discussed in the succeeding
section. Then, we have taken a look at the distortions in the distribution of bencfits
xross regions and their consequences. Finally, the conclusions have been briefly

wmmarized for policy purposes.

Qussification of Talukas

Sales tax incentives were first introduced in Maharashtra in 1964, as part of the
package scheme for promotion of industrics. Sales tax benecfits until 1979 were
mainly a modest percentage of interest-frce loan granted out of the sales tax paid by
the industrial units. When this package scheme was thoroughly revised in 1979, an
option was introduced into the sales tax incentive system, whereby an enterprise
ocould choose either an exemption or a deferral. The talukas were now classified into
four zones—A, B, C and D, which represented respectively fully developed, partly
developed, developing and backward regions. The scheme was revised subsequently
m 1983, 1988 and 1993, to make it more effective as a dispersal measure (GOM,
1983; GOM, 1988; GOM, 1993). In 1993, a D+ zone, covering the most backward
regions lacking in infra-structural facilities, was added.

The talukas coming under diffcrent developmental zones have been offered varying
ntes of sales tax exemption or deferral ceilings. The D+ zone talukas have been given
both maximum ceilings and incentive periods. Similarly, new units and small-scale
umits have been granted a higher proportion of ceilings than the expanding/
diversifying units and large and medium units.

The ceilings arc calculated as a percentage of fixed capital investment of the
enterprises concerned. If the firm opts for exemption, it need not pay its sales tax
dues 1l it exhausts the ceiling or completes the specified period of incentives,
whichever is earlier. In subsequent periods, it has to pay only the current dues and not
the carlicr ones. In deferral, sales tax dues arc deferred until the completion of the
mcentive period, with an additional grace period allowed for starting the repayment
of deferred dues. Finally, the enterprise starts paying up the past dues, along with the
current ones, in instalments, but with no interest charges on the deferred duces. Thus.,
ths deferral incentive is virtually an interest free loan.

Sales tax ceilings are granted as proportions of lixed capital. Sych proportions are
specified for each category of talukas. Hence, the volume of total industrial investment
m cach category of talukas could be roughly estimated from the quantum of exemiption
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and/or deferral benefits received by them, even when the investment figuresams
explicitly known. Obviously, a higher level of incentives drawn by a talukaa
imply a higher level of investment.

Sales tax incentives are available to enterprises in two parts. Part-I is applice.,
entirely new units being set up, under the pioneer or non-pioneer nature acconfiar
the 1979 scheme, and to the expanding or diversifying units according to subss
‘schemes. The 1983 scheme stipulates only deferral benefits to the latter unitsw
Part-1. It is mainly the new units set up by existing units which are eligible form
tax incentives under Part-II. Expanding or diversifying units are also eligiblag
subject to an investment limit. Incentives under Part-I are higher in magnitn
those under Part-II.

Sales tax exemption or deferral benefits provide various advantages'm
enterprise. (See Rameshan, 1997, for a detailed analysis). In case of exemptiong
profits of the enterprise are higher to the measure of the sales tax payable,ws
enterprise had been charging full tax from its customers. For new units establithel
the backward regions and for those which just break even or incur losses, the excan
tax dues become an important relief measure. If the enterprise is facing competm
it can decide not to collect the whole or part of the sales tax leviable, thereby ensm
a price advantage over its competitors. Further, by not charging sales tm
enterprise concerned increases its revenue through the price mechanism, depes
upon the price elasticity of its product. Sales tax exemption is also applicable
inputs procured by the enterprise. This reduces the cost of production, thereby yiel
a cost-advantage to the unit. From the social-welfare point of view, too, sals
exemption is gainful because the resultant reduction in costs pushes the supplya
to the right and, thus, eliminates fully or partly the dead-weight loss caused
imposition of tax in the first place.

Availability of Working Capital

The major gain from sales tax deferral is availability of working capital espea
for those units which may not face much competition but are likely to face wodi
capital problems. In addition to the working capital accrued by the amount of
tax dues deferred, a significant amount of interest is also saved as there is no inkg
obligation on the deferred sales tax dues. Such savings take place not only during
deferral period but also during the grace and repayment periods, as the dues
repaid not in one go but in instalments spread over several years. Changes in m
value over years are an added benefit. The retained sales tax amounts are of hig
value than at the time of repayment in future when the value of money has fa
substantially. . '

Thus, sales tax incentives are of great advantage to the enterprises concerned
is precisely why they were expected to play an important role in industrial dispa
in Maharashtra.

Now we focus on sales tax ceilings sanctioned between 1979 and March 1§
During this period only the 1979, 1983 and 1988 schemes were operative. The |}
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Table 1
liles Tax Exemption Benefits: District-wise Number of Units and Ceilings
Granted (Ceilings in Rs. Crores)

mmmavicts: Partly| Benefit period Benefit period Total
mmmweloped/developing completed in progress
Num-  Cei- Num-  Cei- Num-" As% Cei- As%
ber ling ber ling ber of ling of
grand grand
total total
ity developed — — e —_ — -— — —
Gaester Bombay — — — — — - — —

Some parts fully
gaveioped 91 146.32 151 790.15 242 43.06 93647 26.09
Thene 57 8576 82 27292 139 2473 35868  9.99

Raigad 22 30.79 35 312.08 57 10.14 34287 955
e 12 29.77 34 205.15 46 8.18 234.92 6.54
Bome areas p:

foveloped 16 22.00 20 106.53 36 641 12853  3.58
Plashik 15 16.20 16 80.09 31 552 96.29 268
Ahmednagar 1 580 4 2644 5 089 3224 090

fao developed areas 10 15.17 17 108.66 27 4.80 123.83 3.45

Satann 4 455 4 378 8 142 823 023
Sholapur 6 1062 13 104.88 19 338 11540 322
Partly developing,

pertly least -

developed 45 301.04 107 138540 152 27.05 1686.44 46.98
Ratnagiri 4 326 . 19 449.00 23 4.09 45226 12.60
Sangli 7 1628 10 2417 17 3.02 4045 1.3
Kolhapur 4 1986 16 183.57 20 3.56 20343  5.67
Aurangabad 13 153.40 38 581.06 ‘51 9.07 73446 20.46
Amnvati 2 6872 2 19.38 4 071 8810 245
Nagpur 15 39.52 22 128.22 37 658 16774 4.67
Mostly/fully least

developed 27 127.16 44 388.25 71 1263 51541 1436
Sindhudurg 1 096 3 112,02 4 071 11290 3.15
Jalgaon 4  9.09 11 4224 1S 267 5133 143
Parbhani 4 1067 _ — 4 071 1067 030
Osmanabad 3 1482 4 1791 7 125 3273 091
Buldhana - - 3 17.07 3053 1707 048
Akola 5 1042 4 2128 9 1.60  31.70  0.88
Yavatmal — — 3 47.23 3 053 4723 132
Wardha 2 334 10 87.10 12 214 9044 252
Bhandara 3 873 . 3 313 6 107 1186 033
Chandrapur 5 69.13 34027 8 142 10940  3.05
Partly least developed

and partly undeveloped 8  39.53 20 127.76 28 498 16729 466
Dhule 2 1132 12 3820 14 249 4952  1.38
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Beed — e 1 2431 1 0.18 2431 (04

Nanded 4 14.59 4 5230 % 142 66,89 .

Latur 2 13.62 3 1295 5 089 2657 O0n
H Mostly/fully un-

developed 4 1713 2 147 6 1.07 3184 om

Jalna 4 17.13 — — 4 071 1713 o4

Gadchiroli — - 2 1471 2 036 1471 o4
Total (A-H) 201 668.35 361 2921.46 562 100.00 3589.81 1008

Source: Sales Tax Dcpartment, Government of Maharashtra, Bombay.

scheme became operative later. The 1979 scheme started operating only in 198]. %
the analysis would actually reveal the dispersal process between 1981 and 1995,

While analysing the sales tax incentive distribution and the underlying dispersf
trends, we followed the 1993 classification of talukas, which we have alrealy
mentioned. This was for the purpose of focusing on the latest situation of industg,
backwardness in spite of the implementation of the sales tax incentive schemes g
talukas, over a long period of time.

This analysis covers the incentives granted to the large and medium units. Thisg
because of non-availability of relevant data on small-scale units drawing h
incentives. Incidentally, the available data show that from 1979 to March 1994&
small-scale units had claimed just 12.5 per cent of the total sales tax exemption s
deferral benefits granted in Maharashtra, though they accounted for almost %0 pa
cent of the total, 11,459 units set up under the scheme.

Tables 1 and 2 show the inter-district distribution of sales tax incentives for lay

Table 2 i
Sales Tax Deferral Benefits: District-wise Number of Units and Ceilings
Granted (Ceilings in Rs. Crores)

Sr.  Districts: Partly Benefit period Bencfit period Total
No. developed/developing completed in progress
Num-  Cei- Num-  Cei- Num- As%  Cei- As%
ber ling ber ling ber of ling of
grand gnal
total tolal

A Fully developed — - — - - —- — N
Greater Bombay - - — — — —_ _— -

B Some parts fully

developed 76 156.35 130 1679.51 206 41.26 183586 514
Thane 30 39.80 46 230.18 76 1524 26998 11
Raigad 18  64.11 34 1002.68 52 10.57 1066.79 30&°
Punc 28 5244 50 446.65 78 1545 499.09 143
C  Some areas partly
developed 29 44,63 56 229.61 85 17.68 27424 1%
Nashik 27 41.28 40 12470 67 13.21 16598 4%
Ahmednagar 2 3.35 6 10491 18 447 108.26 in
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D Adpoining Pune, but

a0 dovelopad arsas N S Y R AT = FEEREECOE [
Satara N TN LSS B v 427 AN 2 l o’
Solapur 3 14.96 7  26.13 10 203 4109 1.18
§ Py devcloping,
~ panty leasVun-
developed 35 24252 99 88738 134 27.44 112990 32.43
Ratagin 1 0.40 14 §7.90 15 3.05 HB.30 2.51
- Sengli 2 1.66 2 .81 4 0.81 0.47 0.27
Kothapur 6 8.25 18 4050 24 488 4B.75 1.40
Asnangabad 13 20476 49 612.24 62 1280 817.00 2345
. Amnvati — — — —_— - — m— —
Nagpur 13 2145 16 144.93 29 589 16638  4.78

T Mostly/fully lcast
developed 16 24.56 15 6492 31 6.1  B99R8 2.57
Sidhudurg 2 2.66 1 1.65 3 0.61 431 0.12
halgaon- 5 529 7 27.24 12 224 3253 093
Parbhani 1 5.68 — - ! 0.20 5.68 0.16
Osmanabad -— — —_ —_ - — —_ -
Bulkdhana — — 2 21.46 2 041 2146  0.62
Akola — — I 1.16 l 0.20 1.16 (.03
Ymnarmal - —_ 1 7.61 ! 0.20 7.61 0.22
Wardha | 5.49 1 3.94 2 041 9.43 0.27
Bhandara 4 3.94 | 1.61 5 1.02 5.55 0.16
Chandrapur 3 1.50 1 0.25 4 0.81 1.75 0.05

G Partly least developed
and partly undeveloped 1 2.96 2 4951 3 0.61 5247 1.51
Dhule 1 2.96 I 4774 2 0.41  50.70 1.46
Beed — — — — — — — —
Nanded — _ 1 1.77 1 0.20 .77 0.05
Latur e — o - — — —-— —

N Mostly/fully un- -

" developed | 0.65 2 2.04 3 0.6l 2.69 0.08
Jalna 1 0.65 2 2.04 3 0.61 2.69 0.08
Gadchiroli — — — — - - — -

Booad (A-H) 172 523.71 319 2960.23 491 100.00 348394 100.00

$eurce: As in Table 1.

d medium units in Maharashtra during the study period. Obviously, those three
dstnicts, viz., Thane, Pune and Raigad, with at least some fully developed (A zone)
_aeeas. accounted for 43 per cent of the units drawing exemption and 41 per cent
drawing deferral benefits. The corresponding ceilings granted were about 26 per cent
& the case of exemption and 53 per cent in the case of deferral incentives. The share
-of districts with some partly developed (B zone) arcas, i.c., Nashik and Ahmednagar,
.was nearly 18 per cent in respect of the number of units drawing deferral benefits, but
Jower in other respects. Eight districts with some C-zone arcas (Satara to Nagpur)
xcounted for about 27 per cent each of exemption and deferral units and 47 and 32
per cent respectively of exemption and deferral ceilings granted. The 16 most
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Table 3
Distorted Distribution of Sales Tax Benefits: Number of Industrial Unig'

Sr. No.  Category of districts % of Industrial units”
Zone-B  Zone-C  Zone-D  Zone-D+ Tow

A Partly developed districts*
i)  Exemption 32.38 12.46 0.72 3.91 He
1) deferral 41.35 15.07 1.02 1.83 S
iii) Total® 36.56 13.68 .0.85 2.94 540
B Partly developing disricts**
i)  Exemption — 997 . 1530 6.58 1§
ii) Deferral — 12.63 1670 387 1»
iii) Total® - 11.21 15.95 5.32 4
C Total of A & B
i)  Exemption 32.28 2243 16.02 10.49 81
ii) Deferral 41.34 27.70 17.72 5.70 ne
ili) Total® 36.56 24.89 16.80 8.26 8641
D Other (Totally least/ undeveloped) districts***
i}  Exemption - — 15.48 3.20 154
iy Deferral —_ — 6.31 1.22 %
iii) Total@ — —_ 11.21 2.28 138

Notes: * Thane, Raigad, Pune, Nashik, Ahmednagar.
o Satara, Sholapur, Ratnagiri, Sangli, Kolhapur, Aurangabad, Amravati, Nagpur.
***  Other 16 districts,
# As % of the total for all districts under exemption/deferral.
3 Benefit period completed and in progress.
@  As % of the total of exemption and deferral units.

Source: Compiled from sources as in Table 1.

backward districts, with only D and/or D+ zones, ranging, from Sindhuduy
Gadchiroli, had nearly 19 per cent of exemption units, seven per cent of def
units, 20 per cent of exemption ceilings and four per cent of deferral ceilings.
It is evident that the distribution of sales tax incentives and, therefore, of
drawing such benefits has been very much biased in favour of the developed
of the state. As Tables 3 and 4 show, the zone-B talukas, which are just 12 in :ﬁ
(or less than four per cent of the total talukas) and spread over five districts, ac
for more than one-third of the total units drawing sales tax benefits and a third of
corresponding ceilings. A quarter each of the units are located in zone-C talukas
per cent of all talukas) and zone-D or D+ talukas of the partly developed or deve
districts (about 31 per cent of all talukas). Nearly 49 per cent of the talukas, whm
categorized as D or D+ zones and located in the 16 most backward districts
attract merely 13.5 per cent of the industrial units set up under the sales tax sc;
since 1979. ,
In the same way, zone-B and zone-C talukas and zone D and D+ talukas, locay,
in the partly developed or developing districts, together received almost 88 per o
of the sales tax ceilings granted through the total 86.5 per cent of the units &,
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Table 4
Distorted Distribution of Sales Tax Benefits: Ceilings Granted’

% No. Category of districts % of Amount of ceilings granted”
Zone-B Zone-C Zone-> Zone-D+  Toral

A hﬁ]y developed districts*

i) Exemption 13.96 13.92 043 ~ 1.36 29.67
i) Deferral 47.62 10.24 0.24 2.46 60.57
ili) Total® 30.54 12.10 0.34 1.90 44.89
] Partly developing districts**
i) Excmption — 22.70 16.06 [1.67 5043
1) Deferral - 3.61 27.78 3.89 35.28
" i) Total® — 13.30 21.83 7.84 42.97
< Total of A & B
i) Excmption 13.96 36.61 16.49 13.03 80.10
i) Deferral 47.62 13.85 28.02 6.35 95.85
i) Total® 30.54 2540 2217 9.74 87.85
-] Other (Totally least/undeveloped) districts***
: 1)  Exemption — — 14.42 "5.48% 19.90
n) Deferral - — 3o 018 4.15
i) Total® — — 9.27 2.87 12.15

Motz * Thane, Raigad, Pune, Nashik, Ahmednagar.
**  Satara, Sholapur, Ratnagiri, Sangli, Kolhapur, Aurangabad, Amravati, Nagpur.
*¢¢  Other sixteen districts,
] As % of the total for all districts under exemption/deferral.
s Benefit period completed and in progress.
@  As % of the total exemption and deferral units.

Jemree:  As in Table 3.

besied. A dismally low 12 per cent share of the ceilings granted accrued to the most
‘ackward districts.

As suggested earlier sales-tax benefit figures across talukas can be used to get a
megh cstimate of the level of industrial investment in those talukas, during the study
(enod. Table 5 lists the estimated values. We see that over one-third for the total
wwestment went into the 12 talukas classified as zone-B, and another 25 per cent
‘goe-C talukas. With nearly 30 per cent of invesunent finding its way into the D and
De ulukas of the partly developed or developing districts, a total of 89 per cent
Iadustnial investment under the sales tax incentive scheme between 1979 and 1995
securred in the relatively well-placed regions. A mere 11 per cent was the level of

ent in the most backward regions, whose industrialization and development
‘was the foremost objective of the sales tax incentives. This implies that this measure
I not proved very effective as a major tool of industrial dispersal in Maharashtra.
. ltseems that the bias of the entreprencurs against the backward regions, as reflected
‘mthe poor sales-tax incentive receipts of those regions, adversely affected their scope
o overall improvement. This may be inferred from Tables 6 and 7. Table 6 shows
dat |5 of the 20 talukas, which registered some improvement in their developmental
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Table 5
Total Industrial Investment Estimated Across Zones Based on Rates of Salg
Tax Ceilings and Actual Benefits Granted (1979-1995)

Zones B C D and D+
Developed/ Lea.u-‘n-_-
developing developal
districts * districy

Sales tax ceilings )

granted (% of total)@ 30.5 25.5 320 120

Avcrage rates of sales .

tax ceilings (%)" 65.0 75.0 80.0 80.0

Sales tax ceilings

granted—amount®

(Rs. Crores) 2145.0 1794.0 22510 - 844.0

Estimated investment in

industrial units (amount

of ceilings) 3300.0 2392.0 2814.0 1055.0

Rates of ceilings

(Rs. Crores)” (34.5) (25.0) (29.5) (11.0)

Notes: @ Rounded-off to next higher digit.

Ceilings available across zones as % of fixed capital.

3= o8

—

Total ceilings granted come to Rs. 7,034 crore.
Figures in parantheses are % of total investment estimated for all zones.
Arithmetic average of ccilings under 1979, 1983 and 1988 schemes (approximated)

Table 6

Number of Talukas showing Improvement in Developmental Status betwen
1979-1993 & District-wise

Sr. Districts: partly deve-

No. loped/developing

—

Level of Movement & Number of Moving Talukas

Dto

Cto

B

Bto

A

Dto

B

Cto ADto ACto A
AB  AC AB A |

A Fully developed
Greater Bombay

DT

B  Some parts fully
developed
Thane
Raigad
Pune

C Some arcas partly
developed
Nashik-
Ahmednager
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} Adoming Pune, but

s developed areas
 Ssan
Sholapur

| Patly developing,
portly/least/un-

developed
Ratragin

- Sanghi
Kothapur
Asnangabad
Amravatl
Nagpur
Total

: Table 7
Kamber of Takukas Showing Deterioration in Developmental Status between
1979-1993 & District-wise

t Dastricts: partly deve-

i loped/developing

Level of Movement & Number of Moving Talukas

A to
AB

A to
B

Bto

C

Cto
D

Cto
D+

Dto

D+

. Fully developed
Geeater Bombay
Some parts fully
developed
Thane
Raigad
Punc
Some arcas partly
developed
Nashik
Ahmednagar

Adjoining Punc, but

no developed areas
Satara

Sholapur

Partly developing,
Partly/least/un-
developed
Ratnagin

Sangli

Kolhapur
Aurangabad
Amravati

Nagpur

Sub-Total (B-E)

ket & Development: June 2007
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~F  Mostly/fully lcast
developed - - . =
Sindhudurg - = 5
Jalgaon - = -
Parbhani - = : -
Osmanabad - - -
Buldhana - - -
Akola - = - 1 -
Yavatmal - . = . .
Wardha . = 5 C 5 ¢ =
Bhandara - = - - .
Chandrapur - - = i -
G Partly least developed
and partly un-
developed - ) - 1 .
Dhule - - - = =
Beed - - - - -
Nanded - = - 1 .
Latur - = - = -
H Mostly/fully un-
developed - - - 1 - 15
Jalna - . - 1 .
Gadchiroli . - . = . - 8

Sub-Total (F-H) 5 s - 10 2 50
Grand Total (B-H) 2 - 4 13 4 T

LT I *S I - -]
[ o T

[
HHMMHHHHH-\—‘B

e W el e

status during 1979-1993, were part of the five partly developed districts, with ty
remaining five being in the three partly developing districts. To our great disma
none of the talukas in the 16 most backward districts showed any improvement s
their developmental grade during this time. At the same time, the development sua
of 50 of the 85 talukas, belonging to the backward districts, declined during the s
period (Table 7).

Ironically, even those districts with rich mineral and other natural resoura
received very poor attention from the industrialists. This 1s evident from Tables §
9. Even among the units set up in some of those districts, a major part have bea
surprisingly, non-mineral based. This refutes the argument, that natural resowz
availability is an important factor for industrial location. This, together with &
ineffective role of sales tax incentives as a primary factor of industrial location,
noted earlier, makes industrialization of the most backward areas even more diffici

The above analysis shows that the varying rates of sales tax incentives grantedy
different regions according to their developmental status did not help o
industrialization of backward regions in any significant manner. This is because ma
of the entreprencurs ignored these regions for various reasons and tended to goe
those regions which had already achieved some level of development. Thus, there ks
been a concentration of industrial activities, as evident from the location of large &
medium units under the sales tax schemes, in Thane, Raigad, Pune and Nashik. Tha
regions are either already significantly developed or have great growth poter:
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Tokde B
Broad Industry-wise Classification of Units Drawing Sales Tux Beneflts Across Districts

Districts: Partly Food &  Metal Chemical Non- Textiles  Electn-  Paper & Transport  Non-transe Othery Total
. developed/deveioping  Agro. based and metalic and caland  related  equipment  port
related related mineral  related  Electro- engineer-
based nics ing

Fully developed
Greater Bombay

"Some parts fully

developed 27 59 72 2 102 21 15 5 41 104 448
Thane 7 27 21 1 85 . 6 6 ! 1 0 215
Raigad 7 13 43 . 1 4 4 - 3 24 109
Some areas partly

developed 16 18 5 6 1 9 3 3 22 38 121
Nashik 5 12 3 6 1 8 3 3 19 34 98
Ahmednagar 7 6 2 . - i - - 3 4 23
Adjoining Pune, but

no developed arcas 10 4 4 2 16 : ; ! ; g .
Satara 4 3 2 2 1 ) 5 ) i B '2' 9
Sholapur 6 1 2 - 15 N

Partly developing.

Partly least'un- .
developed 25 38 44 13 39 13 i 9 3 63 286
Ratnagiri 1 . 21 3 4 . S . ! 8 38
Sangli 9 1 I 1 5 I - - 2 ! 21
Kolhapur 6 7 1 2 <15 - . 2 9 2 44
Aurangabad 4 15 16 2 3 1 4 6 12 40 13
Amravati 1 - - - 2 - - - - ! 4
Nagpur 4 15 5 5 10 ! 7 ! 7 i 66
Sub-Total (B-E) 78 119 125 23 158 44 34 18 97 215 ol
Mostly/fully least

developed 18 5 13 8 25 4 6 1 5 17 102
Sindhudurg - 1 - 2 1 2 = - - 1 7
Jalgoan 2 2 3 - 4 4 - 3 9 27
Parbhani 3 - - - 1 - . = = 1 5
Osmanabad 1 - 1 - 5 - = = 5 5 7
Buldhana 1 - - 3 - - - 1 5
Akola 1 - 3 - 3 - - - 1 2 10
Yavatmal 2 - - b 1 . : s - . 4
Wardha 3 4 - 7 - , - - - - 14
Bhandara 5 - 2 - - - 1 - i 11
Chandrapur - - 2 3 - 2 2 - 1 2 12
Partly least developed

and partly undeveloped 10 3 4 2 7 - 2 - - 3 31
Dhule 4 1 - 0 7 - 2 - - 2 16
Beed | i - . - - - - - 1
Nanded 2 2 3 1 - - B - - 1 9
Latur - 3 - 1 1 - - - = - 5
Mostly/fully un-

developed 2 1 - - - N 2 . R 4 9
Jalna 2 1 = - = - - . - 4 7]
Gadchiroli £ - ; . . i 2 ) i i 5
Sub-Total (F-H) 30 9 17 10 32 4 10 1 5 24 142
Grand Total (B-H) 108 128 142 33 190 48 44 19 102 239 1053
% of Sub-Total (F-H) 27.8 7.0 12.0 30.3 16.8 8.3 227 7 53 4.9 10.0 13.5

to Grand Total

Source: As in Table 1



st of their closeness to the developed regions of the state, such as Bombay
gmopolitan Region, which offer excellent marketing potentials.

e only other arcas with some density of industrial activitics are the emerging
gowth centres, Aurangabad and Nagpur. These are the only parts of Vidarbha and
hadhwada regions with significant urbanization and infrastructural facilities. Even
g the 16 most backward districts, thosc which arc cither on the sea-coast (such
eSmdhudurg) or with some road or rail network (such as Chandrapur) are industrially
afmively better off, as our tables reveal.

Phas, it can be concluded, without much doubt, that entreprencurs do not consider
s mcentives or natural resources without other complementary elements, as prime
smemnants of location of industries, but such factors as marketing potentials, infra-
setmnal facilities and such other as might ensure maximization of profits. Given
s factors, tax incentives may work as an added advantage. This has been pointed
s 8 many other studies (Due, 1969; Bridges, 1969). What is, therefore, necessary
,.ﬂmrializing the backward areas of Maharashtra, or of any other state for that
s, is development of the social and economic infrastructural system of those
gpoas, which would attract industrial investment. Unless this is done. no amount ot
ametary incentives would ensure the desired results in the near future.
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